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± 71.46 ACRES± 71.46 ACRES

F O R  S A L E

HIGHLIGHTS
• $2.50 PSF 

• ±71.46 Acres

• Flood Zone X

• Excellent Regional Accessibility

• Nearby Retail and Hospitality

• Robust and Qualified Workforce

• Strong Higher Education Partners

• Will Build to Suit or Ground Lease

AVAILABLE REPORTS & DETAILS
CLICK HERE FOR LINK
• Wetlands Delineation

• Phase 1 Environmental Report

• Phase 1 Cultural Report

• Geotechnical Report

• Wildlife and Fisheries Clearance Letter

• Utility Details and Locations

• Soil Report

OVERVIEW
Jamestown Business Park is a ±71.46 acre, fully Certified Site through Louisiana Economic 

Development. This park is one of the largest “ready-to-build” locations along I-12 with the Certified 

Site label. The site is accessible from Highway 190 via Gahn Lane, and is minutes from I-12, ensuring 

this  location presents great opportunity for distribution and manufacturing. The proximity to Hammond 

Regional Airport, Southeast Louisiana University, as well as the city of Hammond displays the site's 

long term viability and success. The site falls adjacent to the city limits of Hammond, and therefore 

has no predesignated zoning though current land use on the site, including industrial, mining, and 

timber among other uses. Local, regional, and state economic development engines support this site 

for multiple use types, including industrial manufacturing, distribution, and office campus. And, with 

Interstate interchange I-12/I-55 only 7 miles west, this site can access north-south and east-west 

transportation routes quickly and with minimal turns.

DISTRIBUTION HIGHLIGHTS
• Baton Rouge, LA – 50 Miles

• New Orleans, LA – 58 Miles

• Mobile, AL – 154 Miles

• Houston, TX – 317 Miles

• Memphis, TN – 348 Miles
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COVER SUMMARY SITE PLAN LOCATION MARKET DEMOS ADVISOR DISCLAIMER

S T I R L I N G P R O P E R T I E S . C O M   |
The foregoing is solely for information purposes and is subject to change without notice. Stirling Properties makes no representations or warranties regarding the properties or information herein including but not 
limited to any and all images pertaining to these properties. It is the obligation of each purchaser/lessee to investigate the condition and attributes of the properties and to verify the accuracy of the foregoing 
information to the extent such purchaser/lessee deems necessary. Also subject to errors, omissions, changes in terms and conditions, prior sale, lease or withdrawal, without notice. 1/22

Member of

BRADLEY COOK MS,  CCIM
Office: 985-246-3720 
Direct: 225-505-6009 
bcook@stirlingprop.com

J A M E S T O W N  
B U S I N E S S  P A R K 

Highway 190 & Gahn Lane, Hammond, LA

https://stirlingprop.propfeed.com/files/property/6860000/6868037/27466037_Exhibit_A._Jamestown_Business_Park_Color_Aerial_Photo_Map_Page_2.jpg
http://www.stirlingproperties.com
https://www.facebook.com/stirlingproperties/
https://twitter.com/StirlingProp
https://www.instagram.com/stirlingproperties/
https://www.linkedin.com/company/stirling-properties
https://www.stirlingprop.com/
http://retailbrokersnetwork.com/


Nearby Central Business Districts

• Nola CBD – 53 min

• Baton Rouge CBD – 49 min

Nearby Airports

• Hammond Regional Airport – 17 min

• New Orleans International Airport – 43 min

Nearby Deep Water Ports

• Port of South Louisiana – 41 min

• Port of New Orleans – 59 min

DRIVETIME MAP

HammondHammond

AMTRAK

AMTRAK

LOCATION MAP
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AREA OVERVIEW
Modes of transportation within Tangipahoa Parish include a regional airport, intersecting interstates 
I-55 and I-12 near the site (2 mi), a shallow draft port, and intersection main line rail (www.tedf.org).  
The city of Hammond is Tangipahoa’s largest city and is home to a vibrant downtown, regional 
airport, Canadian National Rail spur, quick access to the interstate system and regional ports, as 
well as Southeast Louisiana University which boasts the third largest tuition in the state of Louisiana 
(www.haeidd.org). Northshore Regional Airport (6.3 Miles) in Hammond is the largest general 
aviation airport on the Northshore of Lake Pontchartrain and is ideally located off of Interstates 55 
and 12, just 55 miles north of New Orleans, 45 miles east of Baton Rouge, and 90 miles west of the 
Mississippi Gulf Coast. It is fully equipped to handle large aircraft while the airfield is over 900 acres 
and is open to general, corporate, and military aircraft.

INDUSTRIAL MARKET
Hammond Louisiana is perfectly located for regional office, distribution and large manufacturing 
and has seen a large growth trend in industrial distribution and warehouse development over the 
previous 36 months.  The population growth along with the quality of workforce are lending to this 
regions recent rise in commercial and industrial success.  In recent months major corporations and 
distributors have chosen Hammond such as Medline, Wayfair, and Carvana.  The business friendly 
climate, access to major distribution lanes, access to quality workforce and education centers and 
the strong median income make it a viable option for last mile distributors and manufacturers. 

INDUSTRIAL SECTOR COMPANIES
• Medline Industries

• Wayfair 

• Carvana

• Walmart Distribution Center

• Graham Packaging Company

• Intralox

H A M M O N D  M A R K E T  O V E R V I E W

• Elmer Candy Corporation

• Entergy 

• Pepsi

HammondHammond JAMESTOWN JAMESTOWN 
BUSINESS PARKBUSINESS PARK
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2 0 21  D E M O G R A P H I C S

  3 MILE   5 MILE    15 MILE

MEDIAN  
AGE

     36.1       33.3       35.7

AVG. HH  
INCOME

  $72,611    $62,451  $70,968

HOUSEHOLD 
SIZE AVG.

      2.5        2.5        2.6

MEDIAN  
HOME VALUE

$220,342 $197,784 $205,874

% HIGHER  
EDUCATION

     51.1       51.2       51.1
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O F F E R I N G  P R O C E S S
PROPERTY TOURS
Property tours must be scheduled in advance by contacting Bradley Cook with a minimum of 24 hours 
notice. 

OFFER SUBMISSION PROCEDURE
Offers should be submitted in the form of a non-binding Letter of Intent detailing terms of the purchase 
including:

• Asset pricing

• Inspection

• Due diligence and closing time frame

• Earnest money deposit(s)

• Qualifications to close

OFFERS SHOULD BE DELIVERED TO THE ATTENTION OF BRADLEY COOK.

The information provided in this Offering Memorandum has been derived from sources deemed reliable. 
However, it is subject to errors, omissions, price change and/or withdrawal, and no warranty is made 
as to the accuracy. Further, no warranties or representation shall be made by Stirling Properties or its 
agents, representatives or affiliates regarding oral statements which have been made in the discussion 
of the property. This presentation, prepared by Stirling Properties was sent to the recipient under the 
assumption that s/he is a buying principal. Any potential purchaser is advised that s/he should either 
have the abstract covering the real estate which is the subject of the contract examined by an attorney 
of his/her selection, or be furnished a policy of title insurance.

M A R K E T I N G  A D V I S O R

B R A D L E Y  C O O K
Advisor
Office: 985-898-2022 
Direct: 985-246-3720
bcook@stirlingprop.com
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CLIENT
A  client is  one  who  engages a  licensee  for  professional  
advice  and  services  as  their agent.

AGENCY
Agency   means   a   relationship  in   which  a  real   estate broker 
or licensee represents a client by the   client’s  consent,  whether   
expressed  or  implied, in an immovable property 
transaction. An agency relationship  is  formed  when  a  real 
estate licensee works for you in your best interest 
and  represents  you.  Agency  relationships  can  be formed with 
buyers/sellers and lessors/lessees. 

DESIGNATED AGENCY
Designated agency  means the agency relationship that  shall be  
presumed to exist when a licensee engaged in any real estate 
transaction, is working   with  a   client, unless there  is  a  written   
agreement providing for a different  relationship. The law presumes 
that the real estate licensee you work with is your designated 
agent, unless you have a written agreement otherwise. No  other  
licensees   in   the   office   work   for you, unless disclosed and 
approved by you. You should confine your discussions of buying/
selling  to  your  designated  agent  or agents only.

DUTIES THE DESIGNATED AGENT OWES A CLIENT
• To obey all lawful requests
• To promote your best interest
• To exercise reasonable skill and care
• To keep information that could materially harm your 

negotiation position confidential.
• To present all offers in a timely manner.

• To seek a transaction at the price and terms acceptable to 
you.

• To account for all money or property received from the client 
in a timely manner.

Note: When representing you as a client, your agent   does  not   
breach   their   duty   to   you   by   showing  alternate  properties  
to  the  buyers, showing properties in which you are interested 
to other  buyer  clients, or receiving  compensation  based  on  a  
percentage  of  the  property sales price.

DUAL AGENCY
Dual   agency   means  an  agency   relationship  in   which 
a  licensee  is  working  with  both  buyer and   seller or   both   
landlord  and tenant in  the  same  transaction.   However,  such 
a  relationship  shall  not  constitute dual  agency if  the licensee is 
the seller of property that he owns or if  the property is owned by 
a real estate business of which the licensee is the sole proprietor 
and agent. A dual agency relationship shall not be construed to 
exist in a circumstance in which the  licensee is  working  with both  
landlord  and  tenant as to a  lease  which  does  not exceed a 
term of three years and the licensee is the landlord. 

Dual   agency   is   allowed   only   when   informed   consent  is  
presumed  to  have  been  given  by any  client  who  signed the dual  
agency   disclosure  form  prescribed  by  the  Louisiana  Real 
Estate  Commission.

Specific  duties  owed  to  both buyer/seller and lessor/lessee are: 
• To treat all clients honestly.
• To provide factual information about the property.
• To disclose all latent material defects in the property that are 

known to them.

• To help the buyer compare financing options.
• To  provide  information  about  comparable  properties  that 

have  sold, so  both  clients  may  make educated buying/
selling decisions.

• To  disclose  financial  qualifications of  the  buyer/lessee to 
the seller/lessor.

• To explain real estate terms.
• To  help  buyers/lessees  arrange  for  property  inspections.
• To explain closing costs and procedures. 

A dual agent may not disclose:
• Confidential   information   of   one   client   to     the other, 

without the client’s permission.
• The price the seller/lessor will take other than the listing 

price, without the permission of the seller/lessor.
• The price the buyer/lessee is willing to pay, without the 

permission of the buyer/lessee.

CONFIDENTIAL INFORMATION
Confidential information means information obtained by a 
licensee from a client during the term of a brokerage agreement 
that was made confidential by the written request or written 
instruction of the client or is information the disclosure of which 
could materially harm the position of the client, unless at any time 
any of the following occurs:
• The client permits the disclosure by word or conduct.
• The disclosure is required by law or would reveal serious 

defect.
• The information becomes public from a source other than the 

licensee.

A P P E N D I X  -  L R E C  D I S C L A I M E R
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Confidential information shall not be considered to be about the 
physical condition of the property. Confidential information can 
be disclosed by a designated agent to his broker for the purpose 
of seeking advice or assistance for the benefit of  the client.

CONCLUSION
The Louisiana Real Estate License Law and the Louisiana Real 
Estate Commission Rules and Regulations require a real estate 
licensee to provide you with this informational pamphlet on 
brokerage agency relationships. For additional information 
on agency disclosure  matters, visit the Louisiana Real Estate 
Commission website at:  www.lrec.gov

CUSTOMER INFORMATION
As real estate transactions have become more complex and 
varied, real estate brokerage arrangements have evolved to 
meet the changing needs of customers entering this market. 
This pamphlet provides a description of the different types of 
brokerage arrangements available to customers, so that they 
may choose the brokerage services best suited to their needs.
Under Louisiana’s real estate agency law, a licensee engaged in 
any real estate transaction shall be considered to be representing 
the person with whom he/she is working, unless there is a written 
agreement between the broker and the person providing that 
there is a different relationship or the licensee is performing only 
ministerial acts on behalf of the person.
A real estate broker and his/her associated licensees can 
provide valuable real estate services, whether in the form of basic 

customer services, or through client-level agency representation. 
The services you expect will depend upon the legal relationship 
you establish with the company. It is important for you to discuss 
the information contained inside with the real estate licensee, 
and to agree on whether your business relationship will be that 
of a customer or a client, and if a client, the type of agency 
relationship that will be in your best interest.

CUSTOMER
The customer is a person who is provided services by a real 
estate licensee, but who is not a client of the real estate licensee 
because the licensee is only performing ministerial acts. In 
this case, the real estate licensee is not acting as an agent. 
The  actual services you receive from a real estate licensee  
depend on the arrangement that is established between you 
and the licensee. Licensees are allowed to provide ministerial 
acts to customers without creating an agency relationship; ministerial 
acts are acts that a  licensee  may  perform for a person that are  
informative  in nature. Examples include, but are not limited to:  

• Responding  to  phone  inquiries by persons as to the 
availability and pricing of brokerage  services or  pricing on 
a  particular piece of property or location of a property.

• Conducting an open house and responding  to  questions  
about  the  property from a person.

• Setting an appointment to view a property.
• Responding to questions from persons walking into a 

licensee’s office concerning brokerage  services offered or 
particular properties.

• Accompanying  an appraiser, inspector, contractor, or 
similar third party on a visit to a property.

• Describing a property or the property’s condition, in 
response to a person’s inquiry.

• Completing business or factual information  for a person 
represented by another licensee on an offer or contract to 
purchase.

• Showing a person through a property being sold by an 
owner on his/her own behalf.

• Referral to another broker or service provider.

Your signature only confirms that you have received information 
on agency law and in no way enters you into a contract.

Buyer(s)/Lessee(s) __________________________________

                __________________________________

Sellers(s)/Lessor(s) __________________________________

                __________________________________

Licensee                __________________________________

                __________________________________

This information is provided in accordance with R.S. 37:1455 (A)(21) and R.S. 37:1467 to help you be more informed in the buying, selling, or leasing of real estate. In whatever manner you choose to be 
represented, the goal is generally the same. The real estate licensee is trying to assist you in the sale, purchase, or lease of real estate upon terms accept- able to all parties. For additional information, you 

may contact the Louisiana Real Estate Commission at 1-800-821- 4529 or 1-225-925-1923.

A P P E N D I X  -  L R E C  D I S C L A I M E R

COVER SUMMARY SITE PLAN LOCATION MARKET DEMOS ADVISOR DISCLAIMER

S T I R L I N G P R O P E R T I E S . C O M   |
The foregoing is solely for information purposes and is subject to change without notice. Stirling Properties makes no representations or warranties regarding the properties or information herein including but not 
limited to any and all images pertaining to these properties. It is the obligation of each purchaser/lessee to investigate the condition and attributes of the properties and to verify the accuracy of the foregoing 
information to the extent such purchaser/lessee deems necessary. Also subject to errors, omissions, changes in terms and conditions, prior sale, lease or withdrawal, without notice. 1/22

Member of

BRADLEY COOK MS,  CCIM
Office: 985-246-3720 
Direct: 225-505-6009 
bcook@stirlingprop.com

J A M E S T O W N  
B U S I N E S S  P A R K 

Highway 190 & Gahn Lane, Hammond, LA

http://www.stirlingproperties.com
https://www.facebook.com/stirlingproperties/
https://twitter.com/StirlingProp
https://www.instagram.com/stirlingproperties/
https://www.linkedin.com/company/stirling-properties
https://www.stirlingprop.com/
http://retailbrokersnetwork.com/

