TURN KEY OFFICE SPAC

300 HOLIDAY SQUARE BLVD, COVINGTON, LA 70433

PREMIUM

FULLY FURNISHED

2ND FLOOR (SUITE #200)

12,680 SF

3RD FLOOR (SUITE #300)

12,680 SF
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REAL ESTATE SERVICES
TURNING IDEAS INTO REALITY

Disclaimer: The information contained in this document is provided for informational purposes only and is not
guaranteed to be accurate, complete, or up-to-date. All prospective buyers and interested parties are encouraged to
conduct their own independent due diligence and verify the accuracy of all information provided. Gulf States Real
Estate Services, LLC assumes no responsibility for any errors, omissions, or inaccuracies, nor for any harm, loss, or
damages arising from reliance on this information.
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TURN KEY OFFICE SPACE

300 HOLIDAY SQUARE BLVD, COVINGTON, LA 70433

REAL ESTATE SERVICES
TURNING IDEAS INTO REALITY

PROPERTY SUMMARY

This turnkey office space offers a fully furnished, modern workspace designed to accommodate businesses of various sizes. The 2nd and
3rd floors feature customizable private offices, conference rooms, open work areas, and shared amenities to enhance productivity and
collaboration.

The building is fully wired with Cat 6 cabling for high-speed connectivity and equipped with a whole-building generator to ensure
uninterrupted operations. Ample on-site parking with over 150 spaces provides convenience for employees and visitors.

EXCLUSIVE BUSINESS OPPORTUNITIES FLEXIBLE LEASING & PURCHASE OPTIONS

¢ Building Naming Rights Available: e Building Naming Rights Available:
o Establish a high-profile presence in a prime location. o Establish a high-profile presence in a prime location.
+ Additional Adjacent Land Available o Additional Adjacent Land Available
o ldeal for expansion, additional parking, or complementary business use. o ldeal for expansion, additional parking, or complementary business use.
« Expandable Office Space Options « Expandable Office Space Options
o Flexibility to customize or grow with your business needs. o Flexibility to customize or grow with your business needs.
e Available for Lease or Purchase e Available for Lease or Purchase
o Secure your ideal workspace on your terms. o Secure your ideal workspace on your terms.
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SUITE #200 - 2ND FLOOR (12,680 SF)

e 27+ private offices for individual work
e Multiple training areas for professional development
e Several conference rooms for team meetings and presentations
e Two open workspace areas:
o 46 cubicles in the primary open area
o 12 cubicles in a secondary open area
e Additional huddle and training rooms for collaboration
e Capacity for over 100 employees
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SUITE #300 - 3RD FLOOR (12,680 SF)

e 19 private offices for executive and managerial use

e 3 conference rooms for collaboration and client meetings
e 40 cubicles in an open layout for team-based work

e Breakroom and lounge area for employee comfort
Elevator lobby creating a professional entrance

| 13607 (EXSTING) |

{ 175 10-4 J iw-g P-0p - a1 I i0'-4" T8 4" {
b : |
= = M
O gimee OFFICE omeice || or cor )
< omes | (=1 G | EEolf B i i
g G OO0 ki NG :
kil
MENS RESTROOM )
. '
by
‘WOMEN'S
v | J 5
% ki
5
) =
m | 2
- |
\ T 5 .
. il L = | :
B =5 B e FAILES © : B
. ¢ ST % T : =3
=up=—1H—ur=N1=NP= § ) o = i g
A B N |y DTN _éﬁl ,_1‘_,. “‘ 0 | :
‘ AN ) y -
b il N _ L §|—_|_ T [ re———_ =
i — |‘ / r T
‘-". 0-§ “'-Z{ 1"-2
= I F0. DTG WAL
of | | [

MIKE SAUCIER MATTHEW SAUCIER Disclaimer: The information contained in this document is provided for informational purposes only and is not

. guaranteed to be accurate, complete, or up-to-date. All prospective buyers and interested parties are encouraged to
G S R E S ‘ O M / OFFICE: 985-217-9924 OFFICE: 985-217-9924 conduct their own independent due diligence and verify the accuracy of all information provided. Gulf States Real
L] DIRECT: 985.969.0081 DIRECT: 985.969.1676 Estate Services, LLC assumes no responsibility for any errors, omissions, or inaccuracies, nor for any harm, loss, or

MSAUCIER@GSRES.COM MATTHEWSAUCIER@GSRES.COM damages arising from reliance on this information.



https://www.facebook.com/GulfStatesRealEstate
https://www.instagram.com/gulfstatesrealestate/
https://www.linkedin.com/company/gulf-states-real-estate/posts/?feedView=all
tel:9852179924
https://www.gsres.com/
tel:9852179924

TURN KEY OFFICE SPACE

300 HOLIDAY SQUARE BLVD, COVINGTON, LA 70433

(GULF STATES

AGENCY
DISCLOSURE
PAMPHLET

EQUAL HOUSING
OPPORTUNITY

e To help the buyer compare financing options.

e To provide information about comparable prop-
erties that have sold, so both clients may make
educated buying/selling decisions.

e To disclose financial qualifications of the buyer/
lessee to the seller/lessor.

To explain real estate terms.

s To help buyers/lessees arrange for property in-
spections.

e To explain closing costs and procedures.
A dual agent may not disclose:

e Confidential information of one client to the
other, without the client’s permission.

e The price the seller/lessor will take other than the
listing price, without the permission of the seller/
lessor.

e The price the buyer/lessee is willing to pay, with-
out the permission of the buyer/lessee.

CONFIDENTIAL INFORMATION

Confidential information means information obtained
by a licensee from a client during the term of a bro-
kerage agreement that was made confidential by the
written request or written instruction of the client or
is information the disclosure of which could materially
harm the position of the client, unless at any time any
of the following occurs:

* The client permits the disclosure by word or con-
duct.

e The disclosure is required by law or would reveal
serious defect.

e The information becomes public from a source
other than the licensee,

Confidential information shall not be considered to be
about the physical condition of the property.

Confidential information can be disclosed by a
designated agent to his broker for the purpose of
seeking advice or assistance for the benefit of
the client.

CONCLUSION

The Louisiana Real Estate License Law and the
Louisiana Real Estate Commission Rules and
Regulations require a real estate licensee to pro-
vide you with this informational pamphlet on
brokerage agency relationships. For additional
information on agency disclosure matters, visit
the Louisiana Real Estate Commission website at:

www.lrec.gov

Louisiana Real Estate Commission
9071 Interline Avenue
Baton Rouge, LA 70809
1-800-821-4529 (LA only)
1-225-925-1923

CUSTOMER INFORMATION PAMPHLET

What Customers Need to Know
When Working With
Real Estate Brokers or Licensees

As real estate transactions have become more
complex and varied, real estate brokerage arrange-
ments have evolved to meet the changing needs of
customers entering this market. This pamphlet pro-
vides a description of the different types of broker-
age arrangements available to customers, so that
they may choose the brokerage services best suited
to their needs.

Under Louisiana’s real estate agency law, a licen-
see engaged in any real estate transaction shall be
considered to be representing the person with whom
he/she is working, unless there is a written agree-
ment between the broker and the person providing
that there is a different relationship or the licensee is
performing only ministerial acts on behalf of the per-
son.

A real estate broker and his/her associated licen-
sees can provide valuable real estate services,
whether in the form of basic customer services, or
through client-level agency representation. The ser-
vices you expect will depend upon the legal relation-
ship you establish with the company. It is important
for you to discuss the information contained inside
with the real estate licensee, and to agree on
whether your business relationship will be that of a
customer or a client, and if a client, the type of
agency relationship that will be in your best interest.

This information is provided in accordance with R.S. 37:1455
(A)(21) and R.S. 37:1467 to help you be more informed in
the buying, selling, or leasing of real estate. In whatever
manner you choose to be represented, the goal is generally
the same. The real estate licensee is trying to assist you in
the sale, purchase, or lease of real estate upon terms accept-
able to all parties. For additional information, you may con-
tact the Louisiana Real Estate Commission at 1-800-821-
4529 or 1-225-925-1923,

REAL ESTATE SERVICES
TURNING IDEAS INTO REALITY
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CLSTOMER

The customer is a person who is provided
services by a real estate licensee, but who is
not a client of the real estate licensee be-
cause the licensee is only performing minis-
terial acts. In this case, the real estate licen-
see is not acting as an agent. The actual
services you receive from a real estate licen-
see depend on the arrangement that is es-
tablished between you and the licensee.

Licensees are allowed to provide ministerial
acts to customers without creating an
agency relationship; ministerial acts are acts
that a licensee may perform for a person
that are informative in nature. Examples
include, but are not limited to:

GSRES.coM / i}

Respeonding to phone inguiries by per-
sons as to the availability and pricing of
brokerage services or pricing on a par-
ticular piece of property or location of a
praperty.

Conducting an open house and respond-
ing to guestions about the property
from a person.

Setting an appointment to view a prop-
erty.

Responding to questions from persons
walking into a licensee’s office concern-
ing brokerage services offered or par-
ticular properties.

Accompanying an appraiser, inspector,
contractor, or similar third party on a
visit to a property.

Describing a property or the property's
condition, in response to a person’s in-
quiry.

Completing business or factual informa-
tion for a person represented by an-
other licensee on an offer or contract to
purchase,

Showing a person through a property
being sold by an owner on hisfher own
behalf.

Referral to another broker or service
provider.

CLIENT

A clientis one who engages a licensee for profes-
sional advice and services as their agent.

AGENCY

Agency means a relationship in which a real
estate broker or licensee represents a client by
the client’s consent, whether expressed or im-
plied, in an immovable property transaction. An
agency relationship is formed when a real es-
tate licensee works for you in your best interest
and represents you. Agency relationships can
be formed with buyers/sellers and lessors/
lessees.

DESIGNATED AGENCY

Designated agency means the agency relation-
ship that shall be presumed to exist when a li-
censee engaged in any real estate transaction, is
working with a client, unless there is a written
agreement providing for a different relation-
ship..

*  The law presumes that the real estate licen-
see you work with is your designated agent,
unless you have a written agreement other-
wise.

* Mo other licensees in the office work for
you, unless disclosed and approved by you.

*  You should confine your discussions of buy-
ing/selling to your designated agent or
agents only.

DUTIES THE DESIGNATED AGENT
OWES A CLIENT

*  Toobey all lawful requests
* To promote your best interest

* Toexercise reasonable skill and care

MIKE SAUCIER
OFFICE: 985-217-9924
DIRECT: 985.969.0081

MSAUCIER@GSRES.COM

s To keep information that could materially
harm your negotiation position confiden-
tial

s Topresent all offers in a timely manner

e To seek a transaction at the price and
terms acceptable to you

* To account for all money or property re-
ceived from the client in a timely manner.

Note: When representing you as a client, your
agent does not breach their duty to you by
showing alternate properties to the buyers,
showing properties in which you are interested
to other buyer clients, or receiving compensa-
tion based on a percentage of the property
sales price.

DUAL AGENCY

Dual agency means an agency relationship in
which a licensee is working with both buyer
and seller or both landlord and tenant in the
same transaction. However, such a relation-
ship shall not constitute dual agency if the Ii-
censee is the seller of property that he owns or
if the property is owned by a real estate busi-
ness of which the licensee is the sole proprie-
tor and agent. A dual agency relationship shall
not be construed to exist in a circumstance in
which the licensee is working with both land-
lord and tenant as to a lease which does not
exceed a term of three years and the licensee
is the landlord.

Dual agency is allowed only when informed
consent is presumed to have been given by
any client who signed the dual agency disclo-
sure form prescribed by the Louisiana Real
Estate Commission. Specific duties owed to
both buyer/seller and lessor flessee are:

s Totreatall dients honestly.
e To provide factual information about the
property.

e To disclose all latent material defects in
the property thatare known to them.

{cont. on back)
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ACKNDWLEDGMENT
Your signature only confirms that you have

received information on agency law and in no
way enters you into a contract.

O Buyer(s)/Lessee(s)

Signature

Frint name and date

Signature

Print name and date

O Seller(s)/Lessor(s)

Signature

Print name and date

Signature

Frint name and date

0O Licensee

Signature

Print name and date

This form will be maintainad by the real estate licensee for
a period of five years, in accordance with Chapter 37,
Section 3703.0 of the Louisiana Real Estate Commission
Rules and Regulations.
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